








The proprietary VerticalXchange 
matching process is results-driven 

and has redefined executive  
level meetings.
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Inside Your Industry
BuildingsXchange is a proven model for connecting real needs with real solutions. The powerful partnership  
created by VerticalXchange and Buildings magazine helps define businesses on a deeper level.  
By clearly specifying what top-tier facility executives need, the necessity for cutting-edge solutions 
from innovative solution providers becomes obvious. It redefines the meaning of executive-level meetings.

Profile of a  
Facility executive
>  Documented Needs
>  �Funded Initiatives
>  Decision-Making Authority

Profile of a  
solution provider
>  Innovative Answers
>  Relevant Solutions
>  Executive Level

*Statistics compiled from data  
provided by participating firms 
who have qualified their results.
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Qualified and Ready
BuildingsXchange’s success 
hinges on finding the  
most appropriate matches for  
facility executives and solution 
providers. Each solution provider 
must give specific details about 
their solutions,technologies and  
innovations to ensure relevancy 
and a commitment to meeting 
the facility executives’ needs.

1 3 Prepared for Success
In the weeks before the event, 
each solution provider receives  
a meeting schedule and  
comprehensive materials prepared 
by the expert editorial staff at 
BuildingsXchange. These profiles 
include detailed information about 
the facility executives with whom  
they will meet in Park City, UT.  
Facility executives expect solution  
providers to contact them prior  
to the event, and each is prepared 
to answer questions and offer  
additional information. The  
BuildingsXchange team serves  
as a support mechanism through  
this step, helping solution  
providers navigate every pre-event 
communication.

2Making a Match
Once a qualified group of  
solution providers and solutions 
are identified, a detailed outline 
of each facility executive  
initiative is revealed. Each  
solution provider is matched to 
the most-accurate set of needs, 
and meetings are arranged.



4 Executive-Level  
Experience
The atmosphere of  
BuildingsXchange is built  
around concierge-level service.  
Private, well-appointed  
condominiums at the   
Lodges Resort serve as  
each solution providers central 
office. These luxurious suites 
function as comfortable, relaxed  
presentation spaces where  
real conversations can happen.

5Meeting a Match
Facility executives will be  
escorted to solution  
providers  suites for highly  
organized, 50-minute  
strategic meetings. After weeks 
of thoughtful preparation,  
these on-site meetings amount 
to much more than merely  
introductions; these are  
substantial, strategic 
discussions. And since no  
meeting at this level is ever 
“complete”, BuildingsXchange 
builds open time into the
schedule throughout the 
three-day event to expand 
interaction – and opportunity.

Networking Opportunities
BuildingsXchange offers plenty of  
opportunities to meet other event guests 
outside of scheduled meetings, including 
meal functions for all attendees. These  
casual conversations often lead to  
additional meetings arranged on-site, and in 
this intimate environment, attendees have  
a strong chance of meeting everyone.
 
Selecting a Meeting Package
Select a Sales Meeting Package based on 
the specific number of building end-users 
you would like to meet. BuildingsXchange 
will only match solution-providers with  
building owners whose initiatives fit  
your offerings.

BX Sales Meeting Package Rates
10 Matches $16,000
15 Matches $21,000
20 Matches $26,000

Package Includes:
•  �Private suite for meetings (included  

attached master bedroom) 
•  �Pre-event communication with building 

end-users via secure Xtranet (4 weeks 
prior to on-site meetings) 

•  �Detailed profiles of building end-users  
and their initiatives 

Additional rooms and meal packages are the 
expense of the solution-provider.

“Whatever has made you successful in the past 
will not necessarily make you successful in the 

future. BuildingsXchange is something that is 
new, and very fresh. It will help us to be  

successful in the future.”

Stan Neese
Director Corporate Accounts

Universal Lighting Technologies



Contact Information

Event Management
Matt Arneson, Event Director
VerticalXchange
14551 County Rd. 11, Ste.145
Burnsville, MN 55337
P: 952.224.7613
F: 952.736.9362
E: marneson@verticalxchange.com

Corinne Thomas, Client Development Manager
VerticalXchange
14551 County Rd. 11, Ste. 145
Burnsville, MN 55337
P: 952.405.2477
F: 952.736.9362
E: cthomas@verticalxchange.com

Event Host
John Rogier, Publisher, Midwest
Buildings Magazine
39 W 147 Herrington Blvd.
Geneva, IL 60134
P: 630.262.9200
E: john.rogier@buildings.com

Doug Knapp, West & Western Canada
Buildings Magazine
551 N. Hazel St.
Agency, IA 52530
P: 641.682.1721
E: doug.knapp@buildings.com

Lynne Pfister, Eastern
Buildings Magazine
1022 Brookhaven Ln.
Atlanta, GA 30319
P: 404.848.2893
E: lynne.pfister@buildings.com

Tony Fasano, Northeast
132A No. Kinderkamack Rd.
Montvale, NJ 07645
P: 201.307.8919
E: tony.fasano@buldings.com

september 20 - 23, 2009 
THE LODGES AT DEER VALLEY
PARK CITY, UTAH

www.BuildingsXchange.com




